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Some agents turn to a patron saint amid real
estate downturn
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According to lore, St. Joseph's association with real estate likely dates back to the Middle Ages, when a nun

seeking premises for a new convent buried a medal of the saint in the ground and prayed for his help.
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During the global financial crisis and real estate downturn of 2008, the run on
statues of St. Joseph was so frenetic that retail shelves were emptied.

“Literally, in 2008 you could not buy a St. Joseph’s statue, recalls Patrick Rocca,
broker with Bosley Real Estate, of the patron saint of real estate. “People were doing
anything, including burying statues in their lawn.”

On a recent weeknight, Mr. Rocca was bulk buying the statues online.

In the Christian faith, Joseph was a carpenter or craftsman. According to lore, the
association with real estate likely dates to the Middle Ages, when a European nun
seeking premises for a new convent buried a medal of St. Joseph in the ground and
prayed for his assistance.

The ritual has been revived during various market cycles, with a particularly strong
upswing in the United States during the severe correction there.

Toronto preconstruction condo market downturn will reverse, housing agency says

Mr. Rocca was reminded of the practice when one agent on his team recently
confided that she tucked a replica St. Joseph into the closet of a two-bedroom, two-
bathroom midtown condo that has been lingering on the market.

“That’s a great idea,” Mr. Rocca quipped. That night he purchased a supply to hand
out to clients.

According to tradition, sellers reclaim the statue from the front yard (or the closet)
after the property has sold and display it at their new home, where they hope
intercessions to the saint will bring blessings.

Mr. Rocca figures the gesture might bolster hope and positivity in sellers.
The statues can be found at big-box building supply stores and specialty retailers.

Broughton’s Church Supplies, Religious Books and Gifts in Toronto recently had
figures in many sizes and materials available online, including a 10%-inch resin St.
Joseph the Worker for $88.95.



Opinion: Canada’s housing frenzy is over — and yes, it’s a good thing

In August, the average price of a condo unit in the Greater Toronto Area dropped 5
per cent from the same month last year, while the price of a detached home fell 7.5
per cent in the GTA in the same period.

Sales in the GTA edged up 2.3 per cent in August from August, 2024.

So far this fall, Mr. Rocca has seen an uptick in showings at his listings in the Leaside
and Davisville neighbourhoods, but buyers remain hesitant and the action is
unpredictable, he says.

At 301 Keewatin Ave., Mr. Rocca says activity was brisk at a three-storey detached
house he listed with an asking price of $2.499-million near the end of September.

But he was flummoxed after he listed a house in East York with an eye-catching
asking price of $999,000 and a date for reviewing offers.




Agent Patrick Rocca says activity was brisk at his listing at 301 Keewatin Ave., a three-storey detached house
in Toronto with an asking price of $2.499-million.

BOSLEY REAL ESTATE LTD.

The house needs some work, but it is located in an attractive pocket, so Mr. Rocca
figured the property would draw interest from multiple bidders.

Mr. Rocca was shocked when no bidders came to the table.

He relisted the home with an asking price of $1.1-million, which he estimated to be
fair market value.

One couple then submitted an offer, which the seller accepted.

But the following day, the buyers’ agent called with bad news: “The buyers want out.
They got cold feet.”

The offer had a condition attached, so the buyers were able to walk away from the
deal.

The Bank of Canada’s move to lower its benchmark interest rate by one quarter
point to 2.5 per cent from 2.75 per cent has done little to ignite sales so far.

The decrease marks the first time since March that the central bank has changed its
key rate.

Mr. Rocca says some buyers are still holding off in anticipation of another rate cut.

Bank of Canada Governor Tiff Macklem refrained from providing guidance about
additional easing as the governing council keeps an eye on risks to the economy.

Opinion: The case for a rate cut was clear, but the future remains cloudy

Maria Solovieva, economist with Toronto-Dominion Bank, says recent data show
Canada’s economy appears to be stabilizing after the second quarter’s trade shock.
She adds that the numbers are not all positive: retail weakness suggests consumers
may be running out of steam and the labour market is cooling.



Ms. Solovieva sees enough slack in the economy to justify another Bank of Canada
cut in October.

Shane Little, real estate agent with Sage Real Estate in Toronto, says buyers are
carefully crunching numbers in Leslieville, Riverdale and The Beaches, where he
concentrates his business.

“Buyers are more strategic, more measured,” he says.

Mr. Little has not seen a tangible impact on buyer psychology after the central bank
lowered its key rate.

“They’re not basing their decision on one rate cut.”

Today, buyers are willing to pay the market value for a home, but the “fear of
missing out” that drove prices higher in previous years has disappeared.

“In some cases, they were throwing numbers at houses that didn’t make sense.”

From boom to strain: Toronto-area housing faces a wave of distressed sales

Today, buyers are reluctant to purchase a home that isn’t turnkey, he adds.

At 14 Long Cres., in Toronto a so-called bully paid $1.3-million for a brick bungalow
listed around the $1-million mark after Mr. Little had the exterior trim changed to
black from white.

Most of the clients Mr. Little has worked with recently are moving because of lifestyle
changes, such as relocating for work or having another child, he says.

In one case, a couple was trading up from a townhouse near Queen Street East and
Broadview Avenue. The clients sold the property for $25,000 less than they paid at
the peak, he says.

But in turn, the pair were able to purchase a two-storey detached house with a pool
in East York for $2.1-million.



Mr. Little figures the deal worked in their favour: The same house would have
changed hands for $2.4-million at the peak, he estimates.

Sign up for the Streetwise Newsletter. Follow the money with news and analysis
Repov bankdij@agitalanarkets, mergers, acquisitions, and Bay Street moves
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