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Toronto resale market heads into prime time
with sellers hopeful
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A for sale sign outside a home in Toronto, on Dec. 13, 2021.
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The Toronto-area real estate market is already awash in homes for sale, and now

industry players are preparing for another large wave heading into May.
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One cohort of sellers launched their homes onto the market immediately following

the Easter holiday weekend.

Another batch of new listings will arrive after the federal election because sellers

figure buyers will be in a more decisive mood with one major source of uncertainty

settled.

It’s also prime time for listing single-family homes with gardens and lawns.

Listing agents have the task of balancing each seller’s needs against the time when

the audience is most receptive.

“It’s a tough market,” says Patrick Rocca, broker with Bosley Real Estate, who is

planning to roll out a handful of listings over the next few weeks.

“There’s zero clarity right now and that makes people nervous,” he says. “Until we

get a little bit more certainty, we’re going to be going sideways.”

Bank of Canada governor Tiff Macklem also pointed to a lack of visibility on April 16

when the central bank’s policy-setting committee held the benchmark interest rate

steady at 2.75 per cent.

Mr. Macklem cited the murky future surrounding the trade war between the United

States and Canada, including what tariffs will be imposed, whether they will be

reduced or escalated and how long the turmoil will last.

In turn, those concerns cloud the outlook for the overall economy, inflation and jobs.

Claire Fan, senior economist at Royal Bank of Canada, is expecting gross domestic

product to essentially flatline over the next three quarters, ending the year just 0.2

per cent above first-quarter levels.

Royal Bank is not forecasting a recession this year, Ms. Fan says, but economists do

expect that further pullback in hiring demand will push the unemployment rate

above seven per cent over the second half of the year.

The outlook for sales across the country is foggy, says the Canadian Real Estate

Association, which reported that national resale transactions slid 4.8 per cent in



March from February on a seasonally adjusted basis.

New supply moved up by three per cent in March from February.

The national sales-to-new listings ratio dropped to 45.9 per cent in March from 49.7

per cent in February, which means the market balance tilted in favour of buyers.

The long-term average for the ratio is 54.9 per cent, with readings between 45 per

cent and 65 per cent generally considered a balanced market, CREA says.

Compared with March, 2024, sales fell 9.3 per cent last month.

That average price across Canada dipped 3.7 per cent to $678,331 in March from a

year earlier.

CREA chair Valerie Paquin notes that Ontario and British Columbia have seen the

largest sales declines. In some regions of Canada, sales are high, inventory is near

record lows and prices are rising, she adds.

Prices have continued to push higher in parts of the Prairies, Quebec and the East

Coast, CREA says.

The organization recently downgraded its national sales forecast for 2025 to a nearly

flat uptick of 0.02 per cent from 2024, which was also less than a banner year. In

January, CREA was predicting a gain of 8.6 per cent this year.

Against that economic backdrop, Mr. Rocca says, he is starting to see an increasing

number of people under financial pressure.

Home and condo owners need to sell for various reasons, but he’s advising those

who have the luxury of time to wait.

“If you’re testing the water, don’t do it.”

The condo segment, where new construction is adding units to a saturated market, is

especially challenging.



Mr. Rocca recently listed a brick-and-beam hard loft in the Regent’s Park

neighbourhood with an asking price of $449,000.

The one-bedroom unit in a former cigar factory will sell fairly quickly, he figures, but

a less unusual unit will take longer.

Mr. Rocca has had only one showing for a one-bedroom unit in a newly-completed

project downtown after listing it two weeks ago.

Sales in April have been patchy in the Toronto core, he says.

At midmonth, he sold a condo unit in midtown and a semi-detached house in the

Beaches on the same day.

The renovated semi-detached house in a prime location south of Queen Street East

had 40 showings after it was listing with an asking price of $1.499-million, he says.

But house hunters remained hesitant and only two offers landed. The house sold

above $1.8-million.

“They were both very close, both good offers,” he says.

Meanwhile, another semi in the Leaside area was still sitting after two weeks with an

asking price of $1.299-million.

Mr. Rocca says negotiations are often drawn out these days, but deals can come

together when both sides are willing to budge.

Recently he has seen a flurry of offers from bidders who are standing firm with their

original offer.

“Buyers are trying to steal places,” Mr. Rocca says.

In some cases, he senses, inexperienced agents representing buyers are not educating

their clients. In those cases, buyers make a take-it-or-leave-it-offer that the sellers

reject, and then there’s no room for haggling.



“My rule of thumb is, it’s not what it comes in at – it’s what it ends up at,” Mr. Rocca

says.
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